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[bookmark: Pg1][bookmark: Pg2]OVERSEAS DELIVERY - CLAUSES_________________________
The following clauses apply to overseas delivery in addition to those provided in Documents 01 and 02. 
[bookmark: ClausesOverseas]I-FSS-108   CLAUSES FOR OVERSEAS COVERAGE (MAY 2000)  
The following clauses apply to overseas coverage.
52.214‑34   Submission of Offers in the English Language
52.214‑35   Submission of Offers in U.S. Currency
52.247‑34   FOB Destination
52.247‑38   FOB Inland Carrier, Country of Exportation
52.247‑39   FOB Inland Point, Country of Importation
C‑FSS‑412   Characteristics of Electric Current 
D‑FSS‑471   Marking and Documentation Requirements Per Shipment
D‑FSS‑477   Transshipments
I‑FSS‑314   Foreign Taxes and Duties
I-FSS-594   Parts and Service
[bookmark: SubmOffersEng]52.214-34   SUBMISSION OF OFFERS IN THE ENGLISH LANGUAGE (APR 1991)  
Offers submitted in response to this solicitation shall be in the English language.  Offers received in other than English shall be rejected.
[bookmark: SubmissionUSCurrency]52.214-35   SUBMISSION OF OFFERS IN U.S. CURRENCY (APR 1991)  
Offers submitted in response to this solicitation shall be in terms of U.S. dollars.  Offers received in other than U.S. dollars shall be rejected.
[bookmark: NonManufactured]552.211-89   NON-MANUFACTURED WOOD PACKAGING MATERIAL FOR EXPORT   (JUL 2016) 
(a) Definitions:
[bookmark: wp1930144]IPPC Country: Countries of the European Union (EU) or any other country endorsing the International Plant Protection Convention (IPPC) “Guidelines for Regulating Wood Packaging Material in International Trade,” approved March 15, 2002. A listing of countries participating in the IPPC is found at http://www.aphis.usda.gov/import_export/plants/plant_exports/wpm/country/index.shtml. 
[bookmark: wp1930108]Non-manufactured wood, is also called solid wood and defined as wood packing other than that comprised wholly of wood-based products such as plywood, particle board, oriented strand board, veneer, wood wool, and similar materials, which has been created using glue, heat and pressure or a combination thereof. 
[bookmark: wp1930110]Packaged material, and solid wood packing material (SWPM), for purposes of this clause, is defined as each separate and distinct material that by itself or in combination with other materials forms the container providing a means of protecting and handling a product. This includes, but is not limited to, pallets, dunnage, crating, packing blocks, drums, load boards, pallet collars, and skids. 
[bookmark: wp1930112](b) Non-manufactured wood pallets and other non-manufactured wood packaging material used to pack items for delivery to or through IPPC countries must be marked and properly treated in accordance with IPPC guidelines.
[bookmark: wp1930166](c) This requirement applies whether the shipment is direct to the end user or through a Government designated consolidation point. Packaging that does not conform to IPPC guidelines will be refused entry, destroyed or treated prior to entry.
[bookmark: wp1930171](d) For Department of Defense distribution facilities or freight consolidation points, all non-manufactured wood pallets or packaging material with a probability of entering countries endorsing the IPPC Guidelines must be treated and marked in accordance with DLAD 47.305-1 (available at http://farsite.hill.af.mil/archive/Dlad/Rev5/PART47.htm), and MIL-STD-2073-1, Standard Practice for Military Packaging (and any future revision). 
[bookmark: wp1930193](e) Pallets and packing material shipped to FAS distribution facilities designated for possible delivery to the countries endorsing the IPPC Guidelines will comply with DLAD 47.305-1, and MIL-STD-2073-1.
[bookmark: wp1930198](f) Delays in delivery caused by non-complying pallets or wood package material will not be considered as beyond the control of the Contractor. Any applicable Government expense incurred as a result of the Contractor’s failure to provide appropriate pallets or package material shall be reimbursed by the Contractor. Expenses may include the applicable cost for repackaging, handling and return shipping, or the destruction of solid wood packaging material.
[bookmark: wp1930122][bookmark: Pg3]C-FSS-412   CHARACTERISTICS OF ELECTRIC CURRENT (MAY 2000)
Contractors supplying equipment which uses electrical current are required to supply equipment suitable for the electrical system at the location at which the equipment is to be used as specified on the order.
[bookmark: MrkgAndDoc]D-FSS-471   MARKING AND DOCUMENTATION REQUIREMENTS PER SHIPMENT (APR 1984)
It shall be the responsibility of the Ordering Office to determine the full marking and documentation requirements necessary under the various methods of shipment authorized by the contract.  Set forth below is the minimum information and documentation that will be required for shipment.  In the event the Ordering Office fails to provide the essential information and documentation, the Contractor shall, within three days after receipt of order, contact the Ordering Office and advise them accordingly.  The Contractor shall not proceed with any shipment requiring transshipment via U.S. Government facilities without the below stated prerequisites:
Direct Shipments.  The Contractor shall mark all items ordered against this contract with indelible ink, paint or fluid, as follows:
(1)	Traffic Management or Transportation Officer at FINAL destination.
(2)	Ordering Supply Account Number.
(3)	Account number.
(4)	Delivery Order or Purchase Order Number.
(5)	National Stock Number, if applicable; or Contractor's item number.
(6)	Box ________ of ________ Boxes.
(7)	Nomenclature (brief description of items).  
[bookmark: Pg4]

[bookmark: trans]D-FSS-477   TRANSSHIPMENTS (APR 1984)
NOTE:  This clause applies only to orders placed directly with the contractor for overseas delivery, not for orders placed through a Prime Vendor.
The Contractor shall complete TWO DD Forms 1387, Military Shipment Labels and, if applicable, four copies of DD Form 1387-2, Special Handling/Data Certification—used when shipping chemicals, dangerous cargo, etc.  Two copies of the DD Form 1387 will be attached to EACH shipping container delivered to the port Transportation Officer for subsequent transshipment by the Government as otherwise provided for under the terms of this contract.  These forms will be attached to one end and one side (NOT on the top or bottom) of the container.  The Contractor will complete the bottom line of these forms, which pertains to the number of pieces, weight and cube of each piece, using U.S. weight and cubic measures.  Weights will be rounded off to the nearest pound.  (One kg = 2.2 U.S. pounds; one cubic meter = 35.3156 cubic feet.)  In addition, if the cargo consists of chemicals, or is dangerous, one copy of the DD Form 1387 2 will be attached to the container, and three copies will be furnished to the Transportation Officer with the Bill of Lading.  DANGEROUS CARGO WILL NOT BE INTERMINGLED WITH NONDANGEROUS CARGO IN THE SAME CONTAINER.  Copies of the above forms, and preparation instructions will be obtained from the Ordering Office issuing the Delivery Order.  Reproduced copies of the forms are acceptable.  FAILURE TO INCLUDE DD FORMS 1387 (AND DD FORM 1387-2, IF APPLICABLE) ON EACH SHIPPING CONTAINER WILL RESULT IN REJECTION OF SHIPMENT BY THE PORT TRANSPORTATION OFFICER.
[bookmark: ForeignTaxes]I-FSS-314   FOREIGN TAXES AND DUTIES (DEC 1990)
Prices offered must be net, delivered, f.o.b. to the destinations accepted by the Government.
(a)	The offeror warrants that such prices do not include any tax, duty, customs fees, or other foreign Governmental costs, assessments, or similar charges from which the U.S. Government is exempt.  The offeror further warrants that any applicable taxes duties, customs fees, other Government costs, assessments or similar charges from which the U.S. Government is not exempt are included in the prices quoted and that such prices are not subject to increases for any such charges applicable at the time of acceptance of this offer by the Government.
(b)	Standard commercial export packaging, including containerization, if necessary, packaging, preservation, marking are included in the pricing offered and accepted by the Government.
5

[bookmark: Pg5]OVERSEAS DELIVERY  –  VENDOR RESPONSE__________________		
CONTINUATION OF SF 1449 – BLOCKS 19-21, SCHEDULE OF ITEMS
	SPECIAL ITEM NUMBER (SIN)
	NAICS CODE
	FSC CLASS
	DESCRIPTION
	CHECK ITEM OFFERED

	42-1
	325412
325611
	6508
	Non-prescription medicated cosmetics & surgical soaps
	|_|

	42-2A*
	325412
	6505
	Single source drug, innovator multiple source drug, and any biological product identified under Section 600.3 of Title 21, CFR*
	|_|

	42-2B
	325412
	6505
	Generic & multiple source pharmaceuticals & drugs, human blood products, & over-the-counter drugs
	|_|

	42-3
	325412
	6505
	Complete IV delivery systems
	|_|

	42-5
	325412
311514
	6505
	Nutritional/Dietary Supplements
	|_|

	622
	325412
325611
	6505
	Antiseptic Liquid Skin Cleansing Detergents and Soaps (including Dispensers and Accessories) and Topical Dressings (i.e. Powders, Foams, Liquids, Gels, etc.) without NDC Numbers 
This includes but is not limited to medicated shampoos, soaps, rinses, washes, creams, lotion, gels, powders, ointments, etc.; antiseptic washes, gels, lotions, etc.; and hemostatic/antihemorrhagic agents.  Note:  This does not include impregnated/treated dressings (e.g. medicated bandages, gauze, etc.) which fall under Schedule 65 II A, Medical Equipment and Supply, SINs A-2, A-3, and A-4 or Schedule 65 II C, Dental Equipment and Supplies.  Topical Dressings with NDC numbers fall under SINs 42-2a and 42-2b, as appropriate.  This SIN does not include common antibacterial soaps/gels/hand sanitizers as these belong under GSA Schedule 75, Office Products/Supplies and Services and New Products/Technology, SIN 75-85 Restroom Products.
	|_|

	INP
	325412
325611
	6505
6508
	Introduction of New Products (INP)
	|_|


[bookmark: DesignationGeo][bookmark: Pg6]* SIN 42-2A - COVERED DRUGS:  A covered drug is a “branded” drug dispensed only by prescription.  This includes:  1) Single-source drugs – drugs generally marketed under an original New Drug Application approved by the Food and Drug Administration (FDA); 2) Innovator multiple-source drugs – drugs that were originally marketed under an original NDA approved by the FDA; and 3) Specified biological products approved by the FDA through a biological license application (See 21 CFR 600.3 for a list).  Products marketed under an abbreviated NDA (ANDA) and over-the-counter (OTC) products, including OTC products approved by the FDA as innovators under NDAs, are not classified as covered drugs.  An authorized generic, however, is classified as a covered drug.  An authorized generic is a “generic” version of a brand product that is marketed under the same NDA as the brand, as opposed to an ANDA.
DESIGNATION OF GEOGRAPHIC AREA(S)/COUNTRIES/ZONES:
Offerors are requested to furnish below the geographic area(s)/countries/zones which are intended to be covered.  In the Exhibit 03 - Vendor Response Document at G-FSS-900-C Contact for Contract Administration, you should have provided an overseas point of contact for each area in which deliveries are contemplated, e.g., Europe, South America, Far East, etc.  
     
[bookmark: DestinationFOB]DESIGNATION OF F.O.B. SHIPPING TERM:
Please select the F.O.B. shipping term that you are proposing to the Government for overseas delivery (check one).  Your proposed pricing for overseas delivery must be inclusive of the cost of shipping per your choice below.  The clauses which define these shipping terms immediately follow.
|_|	F.O.B. Destination  -  52.247-34
|_|	F.O.B Inland Carrier, Point of Exportation - 52.247-38
|_|	F.O.B Inland Point, Country of Importation - 52.247-39
[bookmark: CertReTraf][bookmark: wp1165353]52.222-56  CERTIFICATION REGARDING TRAFFICKING IN PERSONS COMPLIANCE PLAN (MAR 2015)
NOTE:  The offeror must submit the below required certification prior to contract award.
(a) [bookmark: wp1165409]The term “commercially available off-the-shelf (COTS) item,” is defined in the clause of this solicitation entitled “Combating Trafficking in Persons” (FAR clause 52.222-50). 
(b) [bookmark: wp1165411] The apparent successful Offeror shall submit, prior to award, a certification, as specified in paragraph (c) of this provision, for the portion (if any) of the contract that-
(1) Is for supplies, other than commercially available off-the-shelf items, to be acquired outside the United States, or services to be performed outside the United States; and
(2) [bookmark: wp1165441]Has an estimated value that exceeds $500,000.
(c) [bookmark: wp1165402][bookmark: wp1165456]The certification shall state that-
(1) [bookmark: wp1165474]It has implemented a compliance plan to prevent any prohibited activities identified in paragraph (b) of the clause at 52.222-50, Combating Trafficking in Persons, and to monitor, detect, and terminate the contract with a subcontractor engaging in prohibited activities identified at paragraph (b) of the clause at 52.222-50, Combating Trafficking in Persons; and 
(2) [bookmark: wp1165492] After having conducted due diligence, either-
(i) [bookmark: wp1165514]To the best of the Offeror’s knowledge and belief, neither it nor any of its proposed agents, subcontractors, or their agents is engaged in any such activities; or
(ii) [bookmark: wp1165516] If abuses relating to any of the prohibited activities identified in 52.222-50(b) have been found, the Offeror or proposed subcontractor has taken the appropriate remedial and referral actions. 
[bookmark: _Toc13039145][bookmark: _Toc13039324][bookmark: _Toc37217070]

[bookmark: FOBDestination]52.247-34   F.O.B. DESTINATION (NOV 1991) (DEVIATION – MAY 2003)
(a)	The term "f.o.b. destination," as used in this clause, means—
	(1)	Free of expense to the ordering activity, on board the carrier's conveyance, at a specified delivery point where the consignee's facility (plant, warehouse, store, lot, or other location to which shipment can be made) is located; and
	(2)	Supplies shall be delivered to the destination consignee's wharf (if destination is a port city and supplies are for export), warehouse unloading platform, or receiving dock, at the expense of the Contractor. The ordering activity shall not be liable for any delivery, storage, demurrage, accessorial, or other charges involved before the actual delivery (or "constructive placement" as defined in carrier tariffs) of the supplies to the destination, unless such charges are caused by an act or order of the ordering activity acting in its contractual capacity. If rail carrier is used, supplies shall be delivered to the specified unloading platform of the consignee. If motor carrier (including "piggyback") is used, supplies shall be delivered to truck tailgate at the unloading platform of the consignee, except when the supplies delivered meet the requirements of Item 568 of the National Motor Freight Classification for "heavy or bulky freight."  When supplies meeting the requirements of the referenced Item 568 are delivered, unloading (including movement to the tailgate) shall be performed by the consignee, with assistance from the truck driver, if requested.  If the Contractor uses rail carrier or freight forwarder for less than carload shipments, the Contractor shall ensure that the carrier will furnish tailgate delivery, when required, if transfer to truck is required to complete delivery to consignee.
(b)	The Contractor shall—
	(1)  (i)	  Pack and mark the shipment to comply with contract specifications; or
(ii) In the absence of specifications, prepare the shipment in conformance with carrier requirements;
	(2)	Prepare and distribute commercial bills of lading;
	(3)	Deliver the shipment in good order and condition to the point of delivery specified in the contract;
	(4)	Be responsible for any loss of and/or damage to the goods occurring before receipt of the shipment by the consignee at the delivery point specified in the contract;
	(5)	Furnish a delivery schedule and designate the mode of delivering carrier; and
	(6)	Pay and bear all charges to the specified point of delivery.
[bookmark: Pg7]52.247-38   F.O.B. INLAND CARRIER, POINT OF EXPORTATION (FEB 2006) (DEVIATION – FEB 2007)  
[bookmark: wp1155862][bookmark: wp1155863][bookmark: wp1155864](a)	The term “f.o.b. inland carrier, point of exportation,” as used in this clause, means free of expense to the ordering activity, on board the conveyance of the inland carrier, delivered to the specified point of exportation. 
[bookmark: wp1155865](b)	The Contractor shall— 
[bookmark: wp1155866]	(1)  (i)	  Pack and mark the shipment to comply with contract specifications; or 
[bookmark: wp1155867](ii)	In the absence of specifications, prepare the shipment for ocean transportation in conformance with carrier requirements to protect the goods and to ensure assessment of the lowest applicable transportation charge; 
[bookmark: wp1155868]	(2)	Prepare and distribute commercial bills of lading or other transportation receipt; 
[bookmark: wp1155869]	(3)   (I)  	Deliver the shipment in good order and condition in or on the conveyance of the carrier on the date or within the period specified; and 
[bookmark: wp1155870](ii)  	Pay and bear all applicable charges, including transportation costs, to the point of delivery specified in the contract; 
[bookmark: wp1155871]	(4)	Be responsible for any loss of and/or damage to the goods occurring before delivery of the shipment to the point of delivery in the contract; and 
[bookmark: wp1155872]	(5)  At the ordering activity’s request and expense, assist in obtaining the documents required for— 
[bookmark: wp1155873](i)  	Exportation; or 
[bookmark: wp1155874](ii)  	Importation at destination.
[bookmark: Pg8]52.247-39   F.O.B. INLAND POINT, COUNTRY OF IMPORTATION (APR 1984) (DEVIATION - JULY 2008)
[bookmark: wp1155877][bookmark: wp1155879](a)	The term “f.o.b. inland point, country of importation,” as used in this clause, means free of expense to the ordering activity, on board the indicated type of conveyance of the carrier, delivered to the specified inland point where the consignee’s facility is located. 
[bookmark: wp1155880](b)	The Contractor shall -- 
[bookmark: wp1155881]	(1)	(i)	Pack and mark the shipment to comply with contract specifications; or 
(ii)	In the absence of specifications, prepare the shipment for ocean transportation in conformance with carrier requirements to protect the goods; 
[bookmark: wp1155883]	(2)	(i)	Deliver, in or on the inland carrier’s conveyance, the shipment in good order and condition to the specified inland point where the consignee’s facility is located; and 
(ii)	Pay and bear all applicable charges incurred up to the point of delivery, including transportation costs; export, import, or other fees or taxes; costs of landing; wharfage costs; customs duties and costs of certificates of origin; consular invoices; and other documents that may be required for importation; and 
[bookmark: wp1155885]	(3)	Be responsible for any loss of and/or damage to the goods until their arrival on or in the carrier’s conveyance at the specified inland point. 
[bookmark: Pg22]

[bookmark: commdeliv]552.211-78	COMMERCIAL DELIVERY SCHEDULE (MULTIPLE AWARD SCHEDULE) (FEB 1996) (TAILORED)
(a)	Time of Delivery.  The Contractor shall deliver to destination within the number of calendar days after receipt of order (ARO) in the case of F.O.B. Destination prices; or to place of export in the case of F.O.B. Inland Carrier, Point of Exportation prices, as set forth below.  Offerors shall insert in the “Time of Delivery (days ARO)” column in the schedule of Items a definite number of calendar days within which delivery will be made.  In no case shall the offered delivery time exceed the Contractor's normal commercial practice.  The Government requires the Contractor's normal commercial delivery time, as long as it is less than the “stated” delivery time(s) shown below.  If the Offeror does not insert a delivery time in the schedule of items, the Offeror will be deemed to offer delivery in accordance with the Government's stated delivery time, as stated below:
	Items or Groups of Items (Special Item Numbers or Nomenclature)
	Government’s Stated Delivery Time
(Days ARO)
	Contractor’s Normal Commercial Delivery Time
	Proposed Delivery Time To The Government

	All SINs
	N/A
	     
	     


[bookmark: wp1882993]
(b)	Expedited Delivery Times.  For those items that can be delivered quicker than the delivery times in paragraph (a), above, the Offeror is requested to insert below, a time (hours/days ARO) that delivery can be made when expedited delivery is requested.  Note:  Indicate “None Offered” in the section below if expedited delivery is not being offered.
	ITEM OR GROUP OF ITEMS
(SPECIAL Item No. of nomenclature)
	Offeror’s Commercial Expedited Delivery Time
(Hours/Days ARO)
	Proposed Government Expedited  Delivery Time 
(Hours/Days ARO)

	     
	     
	     

	     
	     
	     


Note: If offering expedited delivery to your commercial customers or to the Government,  indicate the terms (e.g. “no charge”, “All charges”, “Responsible for difference between normal and expedited delivery”, “Flat additional fee of $15”, etc.): 
Commercial Terms:         
Proposed Government Terms:       
(c)	Overnight and 2-Day Delivery Times.  Ordering activities may require overnight or 2—day delivery.  The Offeror is requested to annotate its price list or by separate attachment identify the items that can be delivered overnight or within 2 days.  Contractors offering such delivery services will be required to state in the cover sheet to its FSS price list details concerning this service.


[bookmark: PartsService]I-FSS-594   PARTS AND SERVICE (OCT 1988)
(1)	For equipment under items listed in the schedule of items or services on which offers are submitted, the offeror certifies by submission of this offer that parts and services (including the performing of warranty or guarantee service) are now available from dealers or distributors serving the areas of ultimate overseas destination or that such facilities will be established and will be maintained throughout the contract period.  If a new servicing facility is to be established, the facility shall be established no later than the beginning of the contract period.
(2)	Each Contractor shall be fully responsible for the services to be performed by the named servicing facilities, or by such facilities to be established, and fully guarantees performance of such services if the original service proves unsatisfactory.
(3)	Offerors are requested to include in the pricelist, the names and addresses of all supply and service points maintained in the geographic area in which the Contractor will perform.  Please indicate opposite each point whether or not a complete stock of repair parts for items offered is carried at that point, and whether or not mechanical service is available.
	GEOGRAPHIC AREA
	ADDRESS OF SUPPLY AND SERVICE POINT

	     
	     

	     
	     

	     
	     


It is desired to have available means for maintaining Government-owned items in satisfactory operating condition and to receive service at least as good as that extended to commercial customers.
[bookmark: Pg9]

PROPOSED PRICING FOR OVERSEAS DELIVERY_______________________
If you have different commercial pricing practices for overseas delivery and wish to propose separate pricing for domestic and overseas delivery (per CP-FSS-19 Pricing (Dec 1998) found in the Solicitation Document), please prepare your pricing per the required format that follows.  You may utilize the Excel spreadsheet in Document 03 - Proposal Price List Preparation for your proposed overseas delivery pricing.  Please be certain to clearly title your spreadsheet as “Overseas Delivery Proposal”.  You must also complete the following Commercials Sales Practice Format (CSP-1) regarding your commercial practices for overseas sales. Remember, your proposed pricing must be inclusive of the cost of shipping per your designation of shipping terms on page 6 of this document.  Be sure to disclose all pertinent commercial practices information and shipping documentation which supports your proposed pricing.
[bookmark: Pg11][bookmark: PPReqFormat]PROPOSED PRICING – REQUIRED FORMAT
Proposed Government pricing shall be provided in an Excel spreadsheet  in the format below (also provided for your use as an Excel spreadsheet in Exhibit 03) with submission of the proposal.  The below column headings should appear consecutively in one Excel spreadsheet. 
· 42-2a Single Pricing:  Document 03a spreadsheet must be completed if your firm has included 42-2A line items in its offer and your firm is electing to maintain a single FSS pricelist (see Manufacturer's FSS Price List Election Form under Public Law 102-585 located in Vendor Response Document 02). 
· 42-2a Dual Pricing:  Document 03b spreadsheet (Tab 1 BIG4 and Tab 2 OGA) must be completed if your firm has included 42-2A line items in its offer and your firm is electing to maintain separate FSS pricelists (see Manufacturer's FSS Price List Election Form under Public Law 102-585 located in Vendor Response Document 02; i.e., one pricelist for the covered Big 4 Federal agencies and another pricelist containing FSS contract prices for non-covered Federal-agency users).  
· Other Special Item Numbers:  Document 03c spreadsheet should be completed for all other Special Item Numbers except for items offered under SIN 42-2A.  If the product does not have an NDC number, include the full item number under the column “NDC 1/Item #”.
	Product Information

	SIN#
	NDC1
	NDC2
(4 digits only)
	NDC3
	Specialty Distrib. Item?  Yes or No.
	Generic Name / Strength
	Trade Name / Strength
	Package Size



	Product Information Continued
	Commercial List Price ($)

	Unit of Sale
	Quantity in Unit of Sale
	Unit Pkg
	Quantity in Unit Package
	Unit of Measure
	FDA Application Number
	Country of Origin
	



	Most Favored Customer (MFC) 
	Proposed Tracking Customer (TC) 
	FSS 
	FCP  Price ($) 

(if appl.)

	MFC Price ($)
	MFC % Off List Price
	MFC Name
	Proposed TC Name
	TC Price ($)
	TC % Off List Price
	Proposed FSS Price  ($) without IFF
	Prop. FSS % Off List Price w/out IFF
	Proposed FSS Price ($) with IFF
	


*Most Favored Customer (MFC) – The commercial customer who receives the best upfront  (guaranteed) discount.  This is not inclusive of “conditional” discounts, such as prompt payment discounts, annual rebates based on reaching a threshold, etc., which must be listed in Fig 515.4-2.  
**All offered pricing is to be inclusive of shipping charges per clause 52.247-34 F.O.B Destination (clause included in 02-Solicitation Document).
***The Industrial Funding Fee (IFF) of 0.5% shall be included in the final proposed FSS price (see 552.238-74) per the following calculation:  Proposed FSS Price without IFF divided by 0.995. 
[bookmark: CSP1]CSP-1	COMMERCIAL SALES PRACTICES FORMAT (TAILORED, FEB 2016)  
NOTE:  Please complete this section as it applies to your sales to the proposed overseas locations.
[bookmark: _GoBack]Name of Offeror       
SIN(s)       
Note:  Please refer to clause 552.212-70, PREPARATION OF OFFER (MULTIPLE AWARD SCHEDULE), for additional information concerning your offer.  Provide the following information for each SIN (or group of SINs or SubSIN for which information is the same).
NOTE:  The Contracting Officer may request additional information, such as commercial sales practices, copies of invoices, line item sales, etc., for verification of pricing, sales, and other data related to the proposed supplies or services in order to determine the reasonableness of price(s). 
Sales to a Government prime vendor that are ultimately shipped to a Federal Government activity qualify as Government sales, not commercial sales; therefore, these sales will not be considered for the purposes of determining significant commercial sales. 
For the purposes of this document, the terms “commercial” and “general public” are synonymous and refer to any non-federal government entity.
(1) Provide the dollar value of sales to the general public at or based on an established catalog or market price during the previous 12‑month period or the offerors last fiscal year: 
$      .
State beginning and ending of the 12 month period.  Beginning        Ending      .  
In the event that a dollar value is not an appropriate measure of the sales, provide and describe your own measure of the sales of the item(s).
(2) Show your total projected annual sales to the Government under this contract for the contract term, excluding options, for each SIN offered.  If you currently hold a Federal Supply Schedule contract for the SIN the total projected annual sales should be based on your most recent 12 months of sales under that contract.  
SIN:       	Projected/Actual Annual Sales:  $       
SIN:       	Projected/Actual Annual Sales:  $       
SIN:       	Projected/Actual Annual Sales:  $       
SIN:       	Projected/Actual Annual Sales:  $       
SIN:       	Projected/Actual Annual Sales:  $       
[bookmark: Text5]Note:  How was this estimate calculated?  Based on your firm’s sales to the Federal marketplace (on contract or open market)?  Based on a percentage of your commercial sales?  Please provide specific rationale in your response (e.g. “Based on 2% of commercial sales of $5 million”, or “Based on actual, open market Federal Government sales”).        



(3) [bookmark: Check79]Based on your written discounting policies (standard commercial sales practices in the event you do not have written discounting policies), are the discounts and any concessions which you offer the Government equal to or better than your best price (discount and concessions in any combination) offered to any commercial customer acquiring the same items regardless of quantity or terms and conditions?  YES |_|  NO |_|.  (See definition of “concession” and “discount” in 552.212-70.)
NOTE:  If you answer NO to this question, on an attachment provide an explanation of why the net prices, terms and conditions offered to the Government are not equal to or better than those offered to any commercial customer acquiring the same items.  Please provide copies of your current commercial agreements or extract of your salient terms and conditions if not offering MFC pricing to the Government.
(4) (a)  Based on your written discounting policies (standard commercial sales practices in the event you do not have written discounting policies), provide information as requested for each SIN (or group of SINs for which the information is the same) in accordance with the instructions at Figure 515.4-2, which is provided in this solicitation for your convenience.  The information should be provided in the chart below or in an equivalent format developed by the offeror.  Rows should be added to accommodate as many customers as required.
	Column 1—
Customer
	Column 2—
Discount
	Column 3—
 Quantity/Volume
	Column 4—
FOB Term
	Column 5—
Concessions

	     
	     
	     
	     
	     


NOTE:  The above chart (Figure 515.4-2) may be completed in Exhibit 06 – Proposal Price List Preparation in an Excel spreadsheet format.
	(b)	Do any deviations from your written policies or standard commercial sales practices disclosed in the above chart ever result in better discounts (lower prices) or concessions than indicated?  YES |_|  NO |_|.  If YES, explain deviations in accordance with the instructions at Figure 515.4-2, which is provided in this solicitation for your convenience
NOTE:  If you answer YES to this question, on an attachment provide an explanation of the circumstances under which you deviate from your written policies or standard commercial sales practices disclosed in the chart on the Commercial Sales Practices Format and explain how often they occur.  Your explanation should include a discussion of situations that lead to deviations from standard practice, an explanation of how often they occur, and the controls you employ to assure the integrity of your pricing.  Examples of typical deviations may include, but are not limited to, one time goodwill discounts to charity organizations or to compensate an otherwise disgruntled customer; a limited sale of obsolete or damaged goods; the sale of sample goods to a new customer; or the sales of prototype goods for testing purposes.
NOTE:  If deviations from your written policies or standard commercial sales practices disclosed in the chart on the Commercial Sales Practices Format are so significant and/or frequent that the Contracting Officer cannot establish whether the price(s) offered is fair and reasonable, then you may be asked to provide additional information.  The Contracting Officer may ask for information to demonstrate that you have made substantial sales of the item(s) in the commercial market consistent with the information reflected on the chart on the Commercial Sales Practice Format, a description of the conditions surrounding those sales deviations, or other information that may be necessary in order for the Contracting Officer to determine whether your offered price(s) is fair and reasonable.  In cases where additional information is requested, the Contracting Officer will target the request in order to limit the submission of data to that needed to establish the reasonableness of the offered price.
(5)  If you are a dealer/reseller without significant sales to the general public, you should provide manufacturers’ information required by paragraphs (1) through (4) above for each item/SIN offered, if the manufacturer’s sales under any resulting contract are expected to exceed $500,000.  You must also obtain written authorization from the manufacturer(s) for Government access, at any time before award or before agreeing to a modification, to the manufacturer’s sales records for the purpose of verifying the information submitted by the manufacturer.  The information is required in order to enable the Government to make a determination that the offered price is fair and reasonable.  To expedite the review and processing of offers, you should advise the manufacturer(s) of this requirement.  The contracting officer may require the information be submitted on electronic media with commercially available spreadsheet(s).  The information may be provided by the manufacturer directly to the Government.  If the manufacturer's item(s) is being offered by multiple dealers/resellers, only one copy of the requested information should be submitted to the Government.  In addition, you must submit the following information along with a listing of contact information regarding each of the manufacturers whose products and/or services are included in the offer (include the manufacturer's name, address, the manufacturer's contact point, telephone number, and FAX number) for each model offered  by SIN:
	(a)	Manufacturer's Name
	(b)	Manufacturer's Part Number
	(c)	Dealer's/Reseller's Part Number
	(d)	Product Description
	(e)	Manufacturer's List Price
	(f)	Dealer's/Reseller's percentage discount from List Price or net prices
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Figure 515.4-2—Instructions for Commercial Sales Practices Format
If you responded “YES” to question (3), on the COMMERCIAL SALES PRACTICES FORMAT, complete the chart in question (4)(a) for the customer(s) who receive your best discount.  If you responded “NO” complete the chart in question (4)(a) showing your written policies or standard sales practices for all customers or customer categories to whom you sell at a price (discounts and concessions in combination) that is equal to or better than the price(s) offered to the Government under this solicitation or with which the Offeror has a current agreement to sell at a discount which equals or exceeds the discount(s) offered under this solicitation.  Such agreement shall be in effect on the date the offer is submitted or contain an effective date during the proposed multiple award schedule contract period.  If your offer is lower than your price to other customers or customer categories, you will be aligned with the customer or category of customer that receives your best price for purposes of the Price Reduction clause at 552.238-75.  The Government expects you to provide information required by the format in accordance with these instructions that is, to the best of your knowledge and belief, current, accurate, and complete as of 60 calendar days prior to its submission.  You must also disclose any changes in your price list(s), discounts and/or discounting policies which occur after the offer is submitted, but before the close of negotiations.  If your discount practices vary by model or product line, the discount information should be by model or product line as appropriate.  You may limit the number of models or product lines reported to those which exceed 75% of actual historical Government sales (commercial sales may be substituted if Government sales are unavailable) value of the special item number (SIN).
Column 1—Identify the applicable customer or category of customer.  A "customer" is any entity, except the Federal Government, which acquires supplies or services from the Offeror.  The term customer includes, but is not limited to original equipment manufacturers, value added resellers, state and local governments, distributors, educational institutions (an elementary, junior high, or degree granting school which maintains a regular faculty and established curriculum and an organized body of students), dealers, national accounts, and end users.  In any instance where the Offeror is asked to disclose information for a customer, the Offeror may disclose information by category of customer if the offeror's discount policies or practices are the same for all customers in the category.  (Use a separate line for each customer or category of customer.)
Column 2—Identify the discount.  The term “discount” is as defined in solicitation clause 552.212-70, Preparation of Offer (Multiple Award Schedule).  Indicate the best discount (based on your written discounting policies or standard commercial discounting practices if you do not have written discounting policies) at which you sell to the customer or category of customer identified in column 1, without regard to quantity; terms and conditions of the agreements under which the discounts are given; and whether the agreements are written or oral.  Net prices  or discounts off of other price lists should be expressed as percentage discounts from the price list which is the basis of your offer.  If the discount disclosed is a combination of various discounts (prompt payment, quantity, etc.), the percentage should be broken out for each type of discount.  If the price lists which are the basis of the discounts given to the customers identified in the chart are different than the price list submitted upon which your offer is based, identify the type or title and date of each price list.  The contracting officer may require submission of these price lists.  To expedite evaluation, offerors may provide these price lists at the time of submission.

Column 3—Identify the quantity or volume of sales.  Insert the minimum quantity or sales volume which the identified customer or category of customer must either purchase/order, per order or within a specified period, to earn the discount.  When purchases/orders must be placed within a specified period to earn a discount indicate the time period.
Column 4—Indicate the FOB delivery term for each identified customer.  See FAR 47.3 for an explanation of FOB delivery terms.
Column 5—Indicate concessions regardless of quantity granted to the identified customer or category of customer.  Concessions are defined in solicitation clause 552.212-70, Preparation of Offers (Multiple Award Schedule).  If the space provided is inadequate, the disclosure should be made on a separate sheet by reference.
If you respond “YES” to question 4 (b) in the Commercial Sales Practices Format, provide an explanation of the circumstances under which you deviate from your written policies or standard commercial sales practices disclosed in the chart on the Commercial Sales Practices Format and explain how often they occur.  Your explanation should include a discussion of situations that lead to deviations from standard practice, an explanation of how often they occur, and the controls you employ to assure the integrity of your pricing.  Examples of typical deviations may include, but are not limited to, one time goodwill discounts to charity organizations or to compensate an otherwise disgruntled customer; a limited sale of obsolete or damaged goods; the sale of sample goods to a new customer; or the sales of prototype goods for testing purposes.
If deviations from your written policies or standard commercial sales practices disclosed in the chart on the Commercial Sales Practices Format are so significant and/or frequent that the Contracting Officer cannot establish whether the price(s) offered is fair and reasonable, then you may be asked to provide additional information.  The Contracting Officer may ask for information to demonstrate that you have made substantial sales of the item(s) in the commercial market consistent with the information reflected on the chart on the Commercial Sales Practice Format, a description of the conditions surrounding those sales deviations, or other information that may be necessary in order for the Contracting Officer to determine whether your offered price(s) is fair and reasonable.  In cases where additional information is requested, the Contracting Officer will target the request in order to limit the submission of data to that needed to establish the reasonableness of the offered price.
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